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International school investment and development services

ISC Research specialises in supplying international school market data and 
intelligence for all types of school development, and in connecting investors to 
school brands that are ready and right for investor partnership.

Finding the ideal independent school for partnership

ISC Research supports investors from real estate, city infrastructure, and education 
to source suitable education partners for school development projects.

ISC Research has established relationships with a strong cohort of reputable 
independent school brands from the United Kingdom and United States, as well as 
Canada and Australia. 

All independent schools that ISC Research works with are strong brands for many 
reasons:

• High positions in school league tables
• Excellent academic results
• Heritage and reputation 
• Brand characteristics that will appeal to an international market

ISC Research prepares all partner schools for international development potential 
meaning that, by the time a school is presented to an investor, it:

• Is receptive to international partnerships
• Is ready to consider investor proposals
• Has current market data and intelligence from ISC Research to inform a          

partnership decision
• Has been carefully selected by ISC Research to meet the specific development 

needs of the investor
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What is an ISC Research Investor Partnership?

As part of a partnership with ISC Research, investors receive:

• Roster of pre-selected leading independent schools identified by ISC Research, that 
meet the investor’s development criteria

• Well prepared schools, informed and receptive to investor proposals

• Programme of school visits for the investor including an accompanied tour of every 
school, plus face-to-face meetings with school leaders and key representatives 
from each potential school 

• Expert and impartial partnership advice. The partnership process works both 
ways: not only is an investor selecting a brand partner, but the school is making a 
decision on the right investor partner. ISC Research advises both parties during the 
partnership decision-making process, acting as an impartial yet trusted third party 
to ensure the most successful outcome

• Connections to reputable expert partners for all aspects of the school development 
process (feasibility studies, facility design, school budgeting, leadership and staff 
recruitment, etc) 

• A global team of field-based researchers and consultants supplying the knowledge 
and intelligence to ensure current market expertise that will inform future          
development potential 

RDFZ King’s College School Hangzhou, China
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Data from January 2021
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Compound annual growth rate since 2011
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About ISC Research

ISC Research is the leading provider of research expertise on the world’s English-
speaking international schools market. It has been supplying data and intelligence on 
the sector since 1996. 

Independent, primary-sourced data, trends and intelligence from ISC Research inform 
decisions for new school development. 

Expert services from ISC Research include reports supporting every stage of school 
development, corporate due diligence, investor introductions to best of breed schools, 
land due diligence, and school development consultancy for investors and schools. 

Worldwide international school market growth and CAGR 2011-2021

“ISC Research is very experienced in the international school market. They have 
an independent understanding and the information required for international school 
improvement and development.” 

– Ben Panpanich, Business Development and Strategic Planning, XET Limited Bangkok

“ISC Research’s international network has been incredibly valuable and was 
instrumental in finding the right partner for the overseas schools project.” 

– Karl Gross, Director of Overseas Schools at King’s College School Wimbledon
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Case study: International development for a leading UK independent school

Listed as the top boys or co-ed school in London, UK for the third consecutive year by 
The Sunday Times, King’s College School Wimbledon is one of the most 
academically successful schools in the world, with three international campuses. 
ISC Research worked with King’s College School Wimbledon and XET Limited 
Bangkok, through an Investor Partnership, to achieve the Thai school agreement.

King’s College School Wimbledon in China

There are two international schools associated with King’s College School Wimbledon 
currently open in China. RDFZ King’s College School, Hangzhou and Nanwai King’s 
College School, Wuxi both opened in August 2018.

“We were approached by Chinese education provider Dipont Education to partner for school 
projects in China. King’s has always been an outward-looking school and our governing body 
felt an international school partnership would benefit the entire King’s community, providing 
opportunities for our students and staff to engage and collaborate with their peers at sister 
schools overseas. 

What stood out to us about Dipont’s proposal was its visionary proposition of partnering 
with, and delivering, the best of education from the East and West. To achieve this, Dipont 
was looking to bring together a leading British school (King’s College School, Wimbledon) 
and Chinese schools of the highest calibre for each school project. In Hangzhou, our Chinese 
partner school is the High School Affiliated to Renmin University (RDFZ) and in Wuxi we 
partner with Nanjing Foreign Language School (Nanwai). Expatriate and Chinese students 
study together in the Kindergarten, and it has been amazing to see the pace of language 
acquisition of both Chinese and English in the Early Years programme. From grades 1 to 9, 
Chinese nationals attend the bilingual school section on the campus, and expatriate students 
attend the international section. All students come back together in the senior high school 
where they study for A levels. 

This ground-breaking educational concept has attracted parents in huge numbers – Nanwai 
King’s College School, Wuxi and RDFZ King’s College School, Hangzhou received around 
3,000 applications each and both schools opened in September 2018 with around 800 
students. The demand for places at both schools has remained incredibly strong and, in
their second year, each school had around 1,350 students.” 

– Karl Gross, Director of Overseas Schools at King’s College School Wimbledon   

Nanwai King’s College School Wuxi, China
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Investor partnership for new school in Thailand

King’s College International School, Bangkok opened in August 2020.

“The selection process to find a suitable partner is very important and requires 
significant time and due diligence; understanding the potential investor as well 
as the market they are operating in is crucial. We have been working closely with 
ISC Research to support us in this process. ISC’s international network has been 
incredibly valuable and it was instrumental in finding the right partner for the third 
overseas schools project of King’s: Thai-based company XET. Everyone at King’s was 
immediately impressed by the people behind XET, and their values and vision to bring 
the best possible education to Thailand. 

We were extremely attracted by XET’s ambition to replicate King’s very closely, and 
signed an agreement in September 2018 to open a school in Bangkok. King’s College 
International School Bangkok has an enviable, central location. At capacity, the school 
will have 1,500 students aged 2 to 18. Parents appear to be genuinely excited about 
this new school, and admissions numbers have been incredibly strong, with King’s 
Bangkok on course to have one of the highest student numbers of any international 
school opening in Thailand in the past few years.” 

– Karl Gross, Director of Overseas Schools at King’s College School Wimbledon 

King’s College  International School Bangkok, Thailand
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The ISC Research Investor Support Team

Leigh Webb, CEO
I joined ISC Research as CEO in 2016. I 
have a business background in finance, 
retail, sport and distribution, and was an 
Equity Analyst in the City of London for 
four years. I attended Charterhouse School 
and Durham University where I studied 
Economics and Politics.

Sam Fraser, Research Director
I gained a degree in Social Sciences, as well 
as financial and accountancy qualifications. 
My career has included work in the retail 
industry at head office level, and in the 
finance sector, as well as education.
Before joining ISC Research in 2017, I was 
based in the Middle East where I worked for a 
well known network of international schools. 
My position focused around designing and 
developing a quality-assured programme for 
teacher training.
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Ashley Kirk, Sales Director
I studied Audio and Media Production 
at the University of Lincoln, UK which 
eventually led me into the software sector 
of education. Prior to joining ISC Research 
I was International Sales Director at Faria 
Education Group working directly with many 
international schools around the world. 

Freddie Cloke, School Development 
Manager
I have a bachelor’s degree from 
University College London and studied 
International Relations in Mandarin at 
Wuhan University, China. I co-founded 
the Wuhan British Business Association 
before joining ISC Research to 
support schools and investors with 
international investment, partnership 
and development opportunities. 



ISC Research partners

For more information about ISC Research investor partner support
contact us

Email: freddie.cloke@iscresearch.com
Tel: +44 (0)1865 419 200 
website: www.iscresearch.com
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www.iscresearch.com




